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Phase I – Core Education & PlanningPLANNING…
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Financial Game Planning

Phase I – Organization & Goal Assessment

Phase II – Protection

Phase III – Cash Flow

Testing Day - Your Results and Future Goals

Phase IV – Assets

Phase V – Liabilities
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Introductions

Aaron Komarek
• M.B.A.

Financial Representative of The Guardian Life Insurance Company of 
America® (Guardian), New York, NY. Westshore Financial Group is not 
an affiliate or subsidiary of Guardian. The Living Balance Sheet® (LBS) 
and the LBS Logo are service marks of Guardian. © Copyright 2005-
2021 Guardian. California Life License Number 4128343

Neither Guardian or PAS are affiliated with NSCA.

2021-122444 Exp 07/09/21.

Trip Higginbotham 
• CFP®, RICP®, CExP

Registered Representative and Financial Advisor of Park Avenue 
Securities LLC (PAS). Securities products and advisory services offered 
through PAS, member FINRA, SIPC. Financial Representative of The 
Guardian Life Insurance Company of America® (Guardian), New York, 
NY. PAS is a wholly-owned subsidiary of Guardian. Westshore
Financial Group is not an affiliate or subsidiary of PAS or 
Guardian. The Living Balance Sheet® (LBS) and the LBS Logo are 
service marks of Guardian. © Copyright 2005-2020 
Guardian California Life License Number 0J03096

Neither Guardian or PAS are affiliated with NSCA.

2021-122444 Exp 07/09/21.
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STRENGTH COACH TO FINANCIAL COACH

• The Journey
• Understanding the Profession

• Position
• Pay
• Job security
• Transiency
• Schedules
• Personal/family sacrifices
• Selflessness

• Found a way to give back – FINANCIAL COACHING
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The Challenge…

PHASE 1: 

ORGANIZATION
GOAL ASSESSMENT
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As a result

Financial 
Disorganization

Everything is tied 
for first 

DIY Financial 
Decision Making

LACK OF CONFIDENCE
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Why Financial Planning?
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• What are your goals?

• 3 years from today – what do you want to accomplish?
• Personal / Family
• Professional
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PHASE 2: 

PROTECTION

INJURY PREVENTION
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MEDICAL TRIAGE

Airway Breathing Circulation

What happens if these are 

untreated?
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Financial Triage

Which Should We Triage First?
Pay off credit card

College funding for my 8 year old

Retirement planning for a 40 year old

Adjust inadequate auto insurance

HINT:  Which of these is 
Catastrophic?
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PROTECT WHAT?

$5,000,000!
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Protection from Lawsuit
• Professional Liability
• Auto

• How does your car insurance work?
• What your levels of coverage mean and

how the insurance company will respond
• Example 100/300 coverage

• Home
• Umbrella Insurance

• A simple solution
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Protection from Injury or Death

• Life Insurance
• Asset Replacement vs HLV

• Income for family for life to continue as planned
• Amount and income generation

• Disability
• 1 in 3 – disabled before age 65
• 1 in 5 – disabled people that never return to work
• 2.8 years – average length of disability
• 5 year loss of income results in 50% reduction in retirement assets
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$2,500
$50,000

$1,000
$300,000

$400
$1200

$3000
$3,000,000



Aaron Komarek, MBA & Trip Higginbotham, CFP®
Financial Game Planning

Protection of Transfer of Wealth

• Will
• Guardianship

• Trust
• Separation of powers

• Power of Attorney

• Living Will



Aaron Komarek, MBA & Trip Higginbotham, CFP®
Financial Game Planning

AGE (# of Years Until Retirment)

50 (15) 45 (20) 40 (25) 35 (30) 30 (35) 25 (40)

$40,000 $600,000 $800,000 $1,000,000 $1,200,000 $1,400,000 $1,600,000

$60,000 $900,000 $1,200,000 $1,500,000 $1,800,000 $2,100,000 $2,400,000

$80,000 $1,200,000 $1,600,000 $2,000,000 $2,400,000 $2,800,000 $3,200,000

$100,000 $1,500,000 $2,000,000 $2,500,000 $3,000,000 $3,500,000 $4,000,000

$120,000 $1,800,000 $2,400,000 $3,000,000 $3,600,000 $4,200,000 $4,800,000

$140,000 $2,100,000 $2,800,000 $3,500,000 $4,200,000 $4,900,000 $5,600,000

$160,000 $2,400,000 $3,200,000 $4,000,000 $4,800,000 $5,600,000 $6,400,000

$180,000 $2,700,000 $3,600,000 $4,500,000 $5,400,000 $6,300,000 $7,200,000

$200,000 $3,000,000 $4,000,000 $5,000,000 $6,000,000 $7,000,000 $8,000,000
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Urgent & Important

MOST URGENT

MOST IMPORTANT
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PHASE 3:  

CASH FLOW

PROGRAM EXECUTION
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The Fundamentals

Save the right amount

Save systematically

Invest with balance 

1

2

3
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RIGHT AMOUNT?

5% SAVINGS

$500,000
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5% SAVINGS

10% ROR
$800,000

RIGHT AMOUNT?
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20% SAVINGS

6% ROR
$1,900,000

RIGHT AMOUNT?
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Rate of Return vs. Savings Rate

10% Rate of Return
5% Savings Rate 

6%  Rate of Return
20% Savings Rate

Long-term coaching  support around your cash flow behavior
is more valuable than outstanding investment results

$1,900,000

$800,000
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EXECUTION – “IRL” (IN REAL LIFE)
No Protection

Can’t Save 20%
(So… no action taken)

$100,000
↑ 5%/yr

$95,000
↑ 5%/yr
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NOT the answer
(Major change in lifestyle)

$100,000
↑ 5%/yr

$95,000 → $80,000
↑ 5%/yr

EXECUTION – “IRL” (IN REAL LIFE)
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The RIGHT answer
- Full protection Now -

(Gradual change in Savings over time)

$100,000
↑ 5%/yr $95,000

↑ 3%/yr

EXECUTION – “IRL” (IN REAL LIFE)
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- 5% SAVINGS NOW
- FULL PROTECTION

- CONTROL SPENDING

$1,900,000

RIGHT AMOUNT



Aaron Komarek, MBA & Trip Higginbotham, CFP®
Financial Game Planning

Systematic Savings

EXECUTION

Protection
Savings

Debt
Lifestyle
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SYSTEMATIC SPENDING
$100,000
↑ 5%/yr

$95,000
↑ 2%/yr

Optimal Performance

Program Execution
&

Progression
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Asset to Income Ratio

Age Ratio
20-29 1 x Household Income
30-39 1 x Household Income
40-49 3 x Household Income
50-59 5 x Household Income
60+ 10 x Household Income
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PHASE 4:  

ASSETS

PROGRAM COORDINATION
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Optimal Tax Advantage

No Annual 
Taxes on Growth

Tax-Deferred 
Traditional 401k*
Traditional IRA*

403b*

Pre-Tax Contribution

Fully Taxable Withdrawal

Taxable
Savings

Taxable Investments:
Stocks, Bonds, Mutual 

Funds

After-Tax Contribution

Tax-Advantaged Withdrawal

Some Annual 
Taxes on Growth

Tax-Free
Roth 401k
Roth IRA

Whole Life
529 Plan

After-Tax Contribution

Tax-Free Withdrawal

No Annual 
Taxes on Growth
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Protecting Liquidity: Short-Term vs. Long-Term Savings Strategies

Taxable
(Bonds)

Qualified Plans
(401k, IRA, Roth)

Wealth Building 
Account

(Money Market)

Taxable
(Stock Market)

1 2

4

Liquidity Option

Checking Account
(Cash)

Liquidity Option

3

Liquidity Options
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Historical Results Over Time

Past performance is no guarantee of future results.
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Historical Results Over Time

Past performance is no guarantee of future results.
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Creating Balance between Investment Options
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PHASE 5:  

LIABILITIES

MITIGATE PROGRAM
RISKS
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Debt:  Good vs. Bad

Bad Debt Good Debt

High Interest Rate Low Interest Rate

Shorter Repayment Period Longer Repayment Period

High Payment vs. Balance Low Payment vs. Balance

- Example: Credit Cards - Example: Home Mortgage
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Debt:  Good vs. Bad



Aaron Komarek, MBA & Trip Higginbotham, CFP®
Financial Game Planning

Debt:  Good vs. Bad

Liquidity Debt Paydown
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Best Methods to Eliminate Bad Debt
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GAME PLAN
EXECUTION

1. GET ORGANIZED
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2. IMPLEMENT
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THANK YOU

VIRGINIA MEIER
NSCA

SCOTT DOUGLAS
NSCA

COACH RON MCKEEFERY
UNIVERSITY OF WASHINGTON
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